30 August 2024 | Company Update

L&T Technology Services

Medium-term aspirations nearly factored in

L&T Technology Services (LTTS) recently unveiled its medium-term growth
aspirations. It aims to reach USD 2bn revenue over the medium term with
EBITM at 17-18%. LTTS has a marquee client base (61 of T100 global ER&D
spenders). The company has simplified the organisational structure into three
verticals and is targeting each of the verticals to scale to USD 1bn revenue.
Strong partnerships in the chip ecosystem, continued growth in the ER&D
sourcing market, growth in the deal pipeline, and a 60% share in mobility from
OEMs will drive growth. However, longer deal conversion and business
cyclicality will continue to add volatility. Growth aspiration is nearly factored
into current valuations; current valuations imply a 16% revenue CAGR over
FY24-34E. Risk-reward remains unfavourable; maintain REDUCE on LTTS
with TP of INR 4,900, based on 28x Sep-26E EPS.

=  Aspiration to achieve USD 2bn revenue: LTTS has laid down its aspiration
to become a USD 2bn company in the medium term. Growth is expected to
be driven by 1) large account mining; 2) scaling up large deal wins and
enhancing the deal pipeline (add two large deals of USD 100mn+ over the
medium term); 3) continued investment in strategic areas like Al & software-
defined everything (SDx), embedded systems, digital manufacturing
solution; 4) creating 3 billion dollar segment (Mobility/Sustainability/Tech
targeted to be USD 1bn each); and 5) inorganic strategy (in the area of
Mobility, ISV & medtech with a revenue run rate of USD 50-150mn).

*  Medium-term EBIT margin outlook of 17-18%: The management indicated
its aspiration to improve EBIT margins to the 17-18% range (factored 16.4%
in FY25E) in the medium term. Margin levers are customer mining, employee
productivity, delivery-led growth, increase in fresher mix (hire 2-3k freshers
per year), higher offshoring and maintaining SG&A as % of revenue, and
optimisation of G&A cost. Also, Al & Digital technologies are expected to
enhance productivity, which will improve the margin.

=  Organisational restructuring: LTTS has recently undertaken simplification
of its organisational structure into three segments — Mobility, Sustainability
and Hi-Tech. The Mobility segment includes Automotive (LTTS has 6 clients
of the global top 10), Aero & Rail (LTTS has 6 of the top 10) and Trucks & Off
highways (LTTS has 7 of the top 10). Sustainability will cover industrial
machinery & building technology, electric & power, FMCG, and oil & gas.
The Hi-Tech segment will include medtech (medical devices, pharma & Life
sciences), semiconductors, consumer electronics, hyperscalers and nexgen
comm verticals. The management aspires to achieve a billion-dollar revenue
in each of the three segments.
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Bloomberg code LTTSIN
No. of Shares (mn) 106
MCap (INR bn) / ($ mn) 615/7,332

6m avg traded value (INR mn) 1,034

52 Week high / low INR 6,000/4,107

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 24.5 9.6 33.6

Relative (%) 142 (3.7) 74

YE March (INR bn) FY23 FY24 FY25E FY26E FY27E
Revenue (USD mn) 990 1,164 1,263 1,440 1,645
Net Sales 80.14 96.47 105.78 122.40 141.51
EBIT 14.79 16.47 17.34 21.02 24.90
APAT 11.70 13.04 14.03 16.81 19.99
Diluted EPS (INR) 110.8 123.5 133.0 159.3 189.5
P/E (x) 524 47.0 43.7 36.5 30.7
EV / EBITDA (x) 34.3 30.6 28.1 23.0 19.3
RoE (%) 25.7 254 244 25.2 25.6

Source: Company, HSIE Research
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Exhibit 1: Growth ahead expected above Cyient and
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Healthy payout and OCF conversion: LTTS has reported a dividend payout of 41% in
FY24 and will continue with its 40% payout policy, going ahead. OCF/EBITDA in FY24
was 78% as compared to the last 5Y cumulative at 80%. FCF was impacted by the
acquisition of Smart World & Communication (SWC) business for INR 7.98bn and DSO

that remains high (at 100 days including unbilled).

Exhibit 2: Margin in line with Cyient DET
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Exhibit 4: Margin weakness in the near term

Exhibit 3: Revenue mix by geography and verticals
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Europe, 18.1%

Hi-Tech, 34.8%

India, 22.0% RoWw, 7.0% Sustainability, 30.0%

Source: Company, HSIE Research

Exhibit 5: Higher sub-contracting and component

charges linked to change in business mix
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L&T Technology Services: Company Update

Exhibit 6: Consistent in wining USD 10mn+ deals Exhibit 7: Aspiration to add more number deal of USD
25-50mn TCV deals
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Exhibit 8: Healthy client mining target in USD 10-20mn TCV
W Aspiration (IAD 2021) Actual (FY24) W Aspiration (IAD 2024)
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Source: Company, HSIE Research
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Exhibit 9: Restructured organization
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LTTS 3.0: Pivoting on Our “Go Deeper to Scale” Strategy...
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Source: Company, IAD presentation 2024

Exhibit 10: Aspiration of LTTS 3.0

'Our Aspiration...LTTS 3.0

Medium Term Outlook
Revenue
$2B
EBIT
17-18%
Revenue
$1,164 M
EBIT
Revenue 17.1%
$737 M
EBIT
14.5%

_ Top 5 Global ER&D

Services Company

» 3 Billion-dollar segments

+ Technology Partner of Choice

+ 2500+ Patents

_ Values Driven, Inclusive,

Client Centric Organization

Source: Company, IAD presentation 2024
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Mobility segment (35% of the revenue)
The Mobility segment includes Automotive, Aero & Rail and Trucks & Off-highway.
The growth in this segment will be driven by software-defined mobility, electrification
& hybrid tech, and vehicle engineering. In FY24, the revenue of mobility was USD
381mn and it is targeted to be USD 1bn with 20-22% EBITDAM over the medium term.
This segment has signed USD 347mn deals (15 deals of $10mn+ size with 10 deals from
Top 8 OEMS) in the preceding five quarters, which include USD 195mn in auto, USD
128mn in aero and USD 24mn in trucks & Off-highway. Among the geographies, the
value of North American deals signed was USD 180mn, Europe’s was USD 142mn and
APAC & Japan’s was USD 25mn.

Exhibit 11: Growth drivers in mobility sub segments

Key Market Growth Drivers

T&OH AEROSPACE & RAIL

ey 20s0
faEE . _+/$5408 ~.—~$2808 Q@ ¢

2023 2030 2023 2030 2023 2030

Key Growth Software Defined Mobility — « Sustainability — Drive towards * Short Haul Flights - Urban Air
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Enhanced User Experience - Smart * Asset Utilization Management
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Source: Company, IAD presentation 2024

Exhibit 12: USD 1bn target in mobility vertical

Where will the Growth Come from

Software Defined Electric - Vehicle Engineering +

Mobility Vehicle Avionics
Revenue: $ 1 B

$382M EBITDA: 20% - 22%

Revenue * Transformation partner

Software Defined Mobility - Hypergrowth

19.6% Differentiated Solutions & frameworks
6%
EBITDA e Alliances with Hyperscalers

Electrification & Hybrid Tech - Accelerate

34%

* Build on hybrid solutions to cater changing OEM
15% needs

Component testing : Utilize existing capabilities
and test infra

Vehicle Engineering - Steady

* Annuity business

* Spend consolidation

Source: Company, IAD presentation 2024
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Sustainability segment (30% of the revenue)

Sustainability includes industrial machinery & building technology, electric & power,
FMCG and oil & gas. The growth in oil & gas will be driven by capex & technology
adoption, FMCG growth will be driven by digital transformation and chemical growth
will be driven by zero carbon emissions plans. LTTS to focus on strategic areas like
project engineering (green & brownfield), sustainable manufacturing, plant
modernisation & automation and digital technology. This segment is showing strong
demand and management is targeting USD 1bn revenue (FY24 USD 361mn) in the
medium term.

Exhibit 13: Sustainability indicators

Sustainability | A Global Phenomena and a Growth Market
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Source: Company, IAD presentation 2024

Exhibit 14: What will lead to USD 1bn revenue in sustainability

Our Aspiration — Sustainability Segment
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Source: Company, IAD presentation 2024
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Tech segment (35% of the revenue)

The tech segment includes medtech (medical devices, pharma & life sciences),

semiconductors, consumer electronics, hyperscalers and nexgen comm verticals.

Growth in medtech is driven by digital technologies and Al adoption. The top 10

medical devices are LTTS customers. In Hi-Tech, growth is mainly driven by

semiconductors, consumer & media and hyperscalers & ISV in areas like Silicon &

Platform engineering. LTTS works with 6 of the top 10 semiconductor companies. The

management has an aspiration to achieve USD 1bn revenue (FY24 USD 422mn) in the

medium term.

Exhibit 15: Sub-segments of tech (hi-tech & medtech)
Tech Segment: Hi-Tech & Med-Tech

* Medical Devices Semiconductors * Hyperscalers

* Pharma { '.’,,. Media and Entertainment e ISV

« Life Sciences -1 1] f Consumer Technology * Smart Cities and Utilities
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Embedded Software & Data Analytics & Cloud, Connectivity & Software, Systems &
Systems Engineering Cyber security domain knowledge

6
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ystems Products Intelligent Platforms Secure Enterprise Solutions

Source: Company, IAD presentation 2024

Exhibit 16: USD 1bn aspiration for tech vertical
Tech: Marching Towards a Billion

28-33%
Digital Heall“h 20-25%
Digital

s 28-33% Manufacturing Revenue: $1 B
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35-40% 30-35%

Source: Company, IAD presentation 2024
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Aspiration of USD 3bn revenue in all three segments in the medium term
The management has laid down its aspiration to achieve USD 1bn revenue in each of
the three segments (Mobility/Sustainability/Tech) in the medium term.

* The mobility segment reported a revenue CAGR (3 yrs.) of 19% with a 19.6%
margin (FY24), which is expected to grow by 20-22% CAGR with 20-22% margins.

*  The sustainability segment reported a revenue CAGR (3 yrs.) of 13% with a 28.2%
margin (FY24) which is expected to grow by 14-16% CAGR with 28-30% margins.

=  The tech segment reported a revenue CAGR (3 yrs.) of 18% with a 15.5% margin
which is expected to grow by 18-20% CAGR with 16-18% margins.

Exhibit 17: Aspiration of a billion-dollar segment each

$1Bn Aspiration for each Segment

Mobility o)

INCAGR  1Bn Focus Areas & Investments
19%

= Software Defined Mobility

* Electrification & Hybrid Tech 20_22%

= Vehicle Engineering & Avionics

* Plant Modernization & Automation

* Projects Engineering - Greenfield &
Brownfield

= Smart & Digital Platforms

* Sustainable Manufacturing

= Core Engineering & Sustenance Programs

* Aland Next Gen Software

3Yr CAGR

18% S * Platform Engineering

* Silicon & Device Engineering

. o 18-20%
* Digital Health

* QARA
* Digital Manufacturing

Source: Company, IAD presentation 2024

Exhibit 18: Segmental margin aspiration

Segment Margins - Trends & Aspiration

18.9%  19.4% Aspiration
14.7%

MOBILITY ° 20-22%

22 Fr23

D 9
24.0% 27.5% 28.5%

FY21 FY22 13

18.9% 19.7%

16.4%"

*Note: Restated for SWC.

Source: Company, IAD presentation 2024
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Inorganic strategy remains intact

LTTS has completed four acquisitions (Esencia, Graphene, Orchestra and SWC) since
the IPO. Esencia was a provider of design services in digital signal processing for
communications, video, security and networking which helped LTTS build VLSI/ASIC
competencies along marquee client addition. With the acquisition of Graphene
Semiconductor, LTTS enhanced its chip design & verification competencies along with
Indian and Asian client presence. Orchestra supported LTTS in building 5G network
engineering capabilities and access to Telecom service providers. The recent
acquisition of SWC helped LTTS in building next-gen comm, smart world and
cybersecurity capabilities. LTTS stated that an inorganic strategy will continue to aid
revenue growth in the medium term and the company is planning M&As in the area
of Mobility/ISV/medtech which will enhance their capabilities in the areas of SDV,
ADAS, Connected/ Platform Engineering, Al, ML, Data engineering/Connected
Healthcare, Patient management, and Health Analytics. LTTS has targeted an
inorganic revenue run rate of USD 50-150mn as part of its M&A strategy.

Exhibit 19: LTTS’ acquisition history

Year Acquisition Services Pu'rchaste
consideration
Communication - network design, planning,
2023 Smart World & implementation and management including Network INR 8bn
Communication (SWC)  Operations Center (NOC), OSS, Datacenter,
Cloud/Private 5G (700 employees)
2020 Orchestra Technology Telecom Network Engineering USD 25mn
2015 raphene Semiconductor g . quctor Services INR 0.9bn
Services
2017 Esencia Technologies Design Services USD 27mn

Source: Company, HSIE Research

Exhibit 20: Area of focus for M&A strategy

Strategic M&A since IPO

N Esencia @ GRAPHENE R CHE SRS L&T Smart World

atsidon of 8T e s Somiconactors P Safe & Smart Cities | Communication

2017 . 2018 2020 2023 .

VLSI/ASIC Competencies *  Chip Design and Verification ~ *  5G Network Engineering Capability *  Next-Gen Comm
Marquee Client Addition Competencies * Telecom Service Provider Exposure Sustainable Smart World
India and Asia Client Presence Cybersecurity

Future M&A

Areas Strategic Capabilities End-Markets Levers for Value creation

Mobility SDV, ADAS, Connected Europe * Reasonable valuation/ multiples
Platform Engineering, Al, ML, Data engineering N. America * Potential for higher offshoring

Connected Healthcare, Patient management, .
MedTech Health Analytics N. America + Margin expansion opportunity

Source: Company, IAD presentation 2024
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Exhibit 21: Steady OCF/EBITDA near LT average Exhibit 22: Payout continues at 40%
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Exhibit 23: Earnings growth and P/E grid
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Exhibit 24: LTTS P/E (1-yr fwd) Trend Exhibit 25: LTTS valuations vs other ER&D peers
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Exhibit 26: Change in estimates
FY25E FY25E Change FY26E FY26E Change FY27E FY27E Change
YE March (INR br) Old __ Revised % Old __ Revised % Old _ Revised %
Revenue (USD mn) 1,263 1,263 0.0 1,440 1,440 0.0 1,604 1,645 2.6
Revenue 105.78 105.78 0.0 122.40 122.40 0.0 137.95 141.51 2.6
EBIT 17.34 17.34 0.0 21.02 21.02 0.0 24.27 24.90 2.6
EBIT margin (%) 16.4 16.4 Obps 17.2 17.2 Obps 17.6 17.6 Obps
APAT 14.03 14.03 0.0 16.81 16.81 0.0 19.54 19.99 2.3
EPS (INR) 133.0 133.0 0.0 159.3 159.3 0.0 185.2 189.5 23
Source: Company, HSIE Research
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Financials

Consolidated Income Statement

Year ending March (INR bn) FY23 FY24 FY25E FY26E FY27E
Net Revenues (USD mn) 990 1,164 1,263 1,440 1,645
Growth (%) 12.4 17.6 8.5 14.0 14.3
Net Revenues 80.14 96.47 105.78 122.40 141.51
Growth (%) 22.0 204 9.6 15.7 15.6
Employee Expenses 45.64 49.30 55.65 63.27 72.89
SG&A expenses 17.39 27.99 29.62 34.43 39.62
EBITDA 17.11 19.19 20.51 24.69 29.00
Depreciation 2.31 2.72 3.17 3.67 4.10
EBIT 14.79 16.47 17.34 21.02 24.90
EBIT Margin (%) 18.5 17.1 16.4 17.2 17.6
EBIT Growth (%) 23.2 114 5.3 21.2 18.4
Other Income (Including EO Items) 2.08 2.07 2.55 2.71 3.22
Interest 0.44 0.51 0.52 0.52 0.52
PBT 16.44 18.04 19.37 23.21 27.59
Tax 4.70 4.98 5.32 6.38 7.59
RPAT 11.70 13.04 14.03 16.81 19.99
APAT 11.70 13.04 14.03 16.81 19.99
APAT Growth (%) 222 11.4 7.6 19.8 18.9
Adjusted EPS (INR) 110.8 123.5 133.0 159.3 189.5
EPS Growth (%) 22.2 11.4 7.6 19.8 18.9

Source: Company, HSIE Research

Consolidated Balance Sheet

Year ending March (INR bn) FY23 FY24 FY25E FY26E FY27E
SOURCES OF FUNDS

Share Capital — Equity 0.21 0.21 0.21 0.21 0.21
Reserves 49.30 53.06 61.59 71.65 83.84
Total Shareholders Funds 49.51 53.27 61.80 71.86 84.05
Minority Interest 0.18 0.21 0.22 0.23 0.24
Net Deferred Taxes 0.26 0.69 0.69 0.69 0.69
Long Term Provisions & Others 3.90 5.21 5.21 5.21 5.21
TOTAL SOURCES OF FUNDS 53.84 59.38 67.92 77.99 90.19
APPLICATION OF FUNDS

Net Block 6.54 9.88 9.76 10.49 11.33
CWIP 0.07 0.13 0.13 0.13 0.13
Goodwill & intangibles 6.40 6.25 6.30 6.37 6.44
LT Loans & Advances 4.62 6.27 6.27 6.27 6.27
Total Non-current Assets 17.63 22.53 22.46 23.25 24.17
Cash & Equivalents 27.99 26.84 36.88 45.17 55.33
Other Current Assets 6.12 13.66 13.66 13.66 13.66
Debtors 17.30 21.80 21.74 25.15 29.08
Total Current Assets 51.41 62.30 72.28 83.98 98.07
Creditors 451 14.12 15.48 17.91 20.71
Other Current Liabilities & Prov. 10.69 11.34 11.34 11.34 11.34
Total Current Liabilities 15.19 25.45 26.82 29.25 32.04
Net Current Assets 36.22 36.85 45.46 54.73 66.02
TOTAL APPLICATION OF FUNDS 53.84 59.38 67.92 77.99 90.19

Source: Company, HSIE Research
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Consolidated Cash Flow
Year ending March (INR bn) FY23 FY24 FY25E FY26E FY27E
Reported PBT 16.44 18.04 19.37 23.21 27.59
Non-operating & EO items (0.28) (0.52) (1.85) (1.96) (2.33)
Interest expenses 0.44 0.51 0.52 0.52 0.52
Depreciation 2.31 2.72 3.17 3.67 4.10
Working Capital Change (1.19) (0.56) 1.43 (0.98) (1.13)
Tax Paid (4.67) (5.26) (5.32) (6.38) (7.59)
OPERATING CASH FLOW (a) 13.05 14.93 17.32 18.07 21.17
Capex (1.76) (10.51) (3.11) (4.46) (5.02)
Free cash flow (FCF) 11.30 4.42 14.21 13.61 16.15
Non-operating Income 0.28 0.52 1.85 1.96 2.33
INVESTING CASH FLOW (b) (1.48) (9.98) (1.26) (2.50) (2.69)
Debt Issuance/(Repaid) (0.83) (1.10) - - -
Interest Expenses (0.44) (0.51) (0.52) (0.52) (0.52)
FCFE 10.03 2.81 13.69 13.09 15.63
Dividend (3.17) (4.97) (5.70) (6.76) (7.80)
FINANCING CASH FLOW (c¢) (4.44) (6.58) (6.22) (7.28) (8.32)
NET CASH FLOW (a+b+c) 7.14 (1.64) 9.84 8.29 10.16
Closing Cash & Equivalents 27.99 26.84 36.88 45.17 55.33
Source: Company, HSIE Research
Key Ratios

FY23 FY24 FY25E FY26E FY27E
PROFITABILITY (%)
GPM 43.0 48.9 47.4 48.3 48.5
EBIT Margin 18.5 17.1 16.4 17.2 17.6
APAT Margin 14.6 13.5 13.3 13.7 14.1
RoE 25.7 25.4 24.4 25.2 25.6
RoIC (or Core RoCE) 40.5 40.9 39.6 47.7 53.3
RoCE 23.8 23.7 22.6 23.6 24.2
EFFICIENCY
Tax Rate (%) 28.6 27.6 27.5 27.5 27.5
Fixed Asset Turnover (x) 6.2 5.9 6.5 7.2 79
Debtors (days) 79 82 75 75 75
Other Current Assets (days) 28 52 47 41 35
Payables (days) 21 53 53 53 53
Other Current Liab & Provns (days) 49 43 39 34 29
Cash Conversion Cycle (days) 37 38 30 29 28
Net D/E (x) (0.6) 0.5) (0.6) (0.6) 0.7)
Interest Coverage (x) 34 32 33 40 48
PER SHARE DATA (INR)
EPS 110.8 1235 133.0 159.3 189.5
CEPS 132.6 149.1 162.8 193.9 228.0
Dividend 45 50 55 65 75
Book Value 469 504 585 680 795
VALUATION
P/E (x) 52.4 47.0 43.7 36.5 30.7
P/BV (x) 124 11.5 9.9 8.5 7.3
EV/EBITDA (x) 343 30.6 28.1 23.0 19.3
OCF/EV (%) 22 2.5 3.0 3.2 3.8
FCF/EV (%) 19 0.8 25 24 2.9
FCFE/Mkt Cap (%) 1.6 0.5 2.2 2.1 25
Dividend Yield (%) 0.8 0.9 0.9 1.1 1.3
Source: Company, HSIE Research
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Disclosure:

We, Apurva Prasad, MBA, Amit Chandra, MBA & Vinesh Vala, MBA authors and the names subscribed to this report,
hereby certify that all of the views expressed in this research report accurately reflect our views about the subject issuer(s)
or securities. SEBI conducted the inspection and based on their observations have issued advise/warning. The said
observations have been complied with. We also certify that no part of our compensation was, is, or will be directly or
indirectly related to the specific recommendation(s) or view(s) in this report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

Any holding in stock - No

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must
not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. Nothing in this document should be construed as investment advice. Each recipient of this
document should make such investigations as they deem necessary to arrive at an independent evaluation of an
investment in securities of the companies referred to in this document (including merits and risks) and should consult
their own advisors to determine merits and risks of such investment. The information and opinions contained herein have
been compiled or arrived at, based upon information obtained in good faith from sources believed to be reliable. Such
information has not been independently verified and no guaranty, representation of warranty, express or implied, is made
as to its accuracy, completeness or correctness. All such information and opinions are subject to change without notice.
Descriptions of any company or companies or their securities mentioned herein are not intended to be complete. HSL is
not obliged to update this report for such changes. HSL has the right to make changes and modifications at any time.
This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by,
any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where such
distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would subject
HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed or
published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such
as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or
other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages
sustained due to the investments made or any action taken on basis of this report, including but not restricted to,
fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
dividend or income, etc.
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HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks,
securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the
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HSL or its associates might have managed or co-managed public offering of securities for the subject company or might
have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the
period preceding twelve months from the date of this report for services in respect of managing or co-managing public
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a
merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or
third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have
any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not
based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued
other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served
as an officer, director or employee of the subject company. We have not received any compensation/benefits from the
subject company or third party in connection with the Research Report.

Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm'’s length distance with the
Research team and all its activities are segregated from Research activities. The proprietary desk operates independently,
potentially leading to investment decisions that may deviate from research views.
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Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600
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No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475; SEBI
Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.
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